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Learn how to sell without being pushy. This book will enable you to develop the mindset that is key to being
effective at sales, without abandoning your
integrity or your status as a trusted adviser. You will gain insights and easy to implement strategies that will
help you win more profitable clients, increase income from existing clients, and feel comfortable with
selling.

Many professionals see sales as a dirty word, and yet to achieve higher levels of financial success and career
progression in the world of professional services, you need to be able to find profitable work for both
yourself and your associates. Richard White, founder of TheAccidentalSalesman.com, brings you the
essence of 17 years of research and experience that enabled him to build powerful and loyal clients for the IT
consulting firm he worked with. Richard has trained and mentored thousands of trusted advisers to be more
effective at selling professional services and to enjoy the process! Today he supports the sales growth of
clients ranging from small businessesto blue chip organisations.
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From reader reviews:

Thomas Brim:

The book Consultative Selling for Professional Services: The Essential Sales Manual for Consultants and
Other Trusted Advisers can give more knowledge and information about everything you want. Why must we
leave a very important thing like a book Consultative Selling for Professional Services: The Essential Sales
Manual for Consultants and Other Trusted Advisers? Some of you have a different opinion about
publication. But one aim that will book can give many information for us. It is absolutely correct. Right now,
try to closer with your book. Knowledge or info that you take for that, you can give for each other; you may
share all of these. Book Consultative Selling for Professional Services: The Essential Sales Manual for
Consultants and Other Trusted Advisers has simple shape but you know: it has great and big function for
you. You can search the enormous world by available and read a guide. So it is very wonderful.

Edward Salazar:

In this 21st millennium, people become competitive in each and every way. By being competitive today,
people have do something to make these individuals survives, being in the middle of the actual crowded
place and notice through surrounding. One thing that occasionally many people have underestimated this for
a while is reading. Yeah, by reading a guide your ability to survive enhance then having chance to stand than
other is high. To suit your needs who want to start reading a new book, we give you this particular
Consultative Selling for Professional Services: The Essential Sales Manual for Consultants and Other
Trusted Advisers book as beginning and daily reading book. Why, because this book is greater than just a
book.

Lupe Ware:

Hey guys, do you really wants to finds a new book to read? May be the book with the concept Consultative
Selling for Professional Services: The Essential Sales Manual for Consultants and Other Trusted Advisers
suitable to you? The particular book was written by famous writer in this era. Typically the book untitled
Consultative Selling for Professional Services: The Essential Sales Manual for Consultants and Other
Trusted Advisersis the main one of several books that will everyone read now. This book was inspired lots of
people in the world. When you read this book you will enter the new dimension that you ever know ahead of.
The author explained their strategy in the simple way, so all of people can easily to recognise the core of this
reserve. This book will give you a large amount of information about this world now. So you can see the
represented of the world with this book.

Devin Glass:

Reading a book to become new life style in this calendar year; every people loves to study a book. When you
go through a book you can get a lot of benefit. When you read publications, you can improve your
knowledge, due to the fact book has a lot of information onto it. The information that you will get depend on



what kinds of book that you have read. If you would like get information about your analysis, you can read
education books, but if you want to entertain yourself you are able to a fiction books, these kinds of us novel,
comics, and soon. The Consultative Selling for Professional Services: The Essential Sales Manual for
Consultants and Other Trusted Advisers will give you new experience in looking at a book.
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